
QUARTERLY  NEWSLETTER  

Finely crafted investments 

Investment in smaller 
companies can be higher 
risk than investment in 
well-established blue 
chip companies. Funds 
investing significantly in 
smaller companies can 
be subject to more     
volatility due to the    
limited marketability of 
the underlying asset. 
Please refer to the risk   
warning on page 4.  

A WA R D S  

“AIM provides a wealth of 

under-researched       

opportunities, but the 

work required to uncover 

them is significant. Dr 

Paul Jourdan and the 

Amati team have the     

experience and level-

headed approach needed 

to succeed in this       

market.” 

Richard Troue, Head of 

Investment Analysis 

Hargreaves Lansdown 

Past performance is not a 

reliable indicator to future 

performance 
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A M AT I  A I M  VC T  P RO S P E C T U S  O F F E R  
Seeking overallotment of up to £10m.  c£3.2m remaining capacity as at 4            

September.  For further information on the offer please visit our website where you 

will also find subscription form and Prospectus by clicking here  or contact the sales 

team on 0131 503 9115. 

 

Some facts about our top 10 Holdings: (as at 31 July 2018) 

 

• The 10 largest qualifying investments  in the VCT are all capitalised at more 

than £100m and average at £543m 

• 4 of the top 10 are capitalised at over £600m 

• 8 of the top 10 Amati AIM VCT holdings pay dividends 

• The top 10 represents over 55% of the total portfolio value  

Source: Amati 

Dr Paul Jourdan has won Best UK Smaller    

Companies FE Alpha Manager Award 2018. 

Only the top 10% of the managers are FE 

Alpha rated and the best among them win 

these coveted awards each year. 

TB Amati UK Smaller Companies Fund has been revealed as 

a winner at Citywire's UK Fund  Manager Awards 2018    

under the Equity - UK Smaller Companies category.  

 

The fund was also recently awarded Best Fund Over 5 Years 

in the Equity UK Small & Mid Cap category at the 2018 

Thomson Reuters Lipper Fund Awards. 

AIM VCT Peer Group Performance Comparison Table 

Name 1 year (%) * 3 year (%) * 5 year (%) *  10 year (%) * 

Amati AIM VCT 17.49 86.37 96.03 77.05 

Artemis VCT 21.47 109.95 202.55 252.31 

Hargreave Hale  AIM VCT 12.83 31.37 63.64 85.24 

Octopus AIM VCT 7.34 32.51 53.08 149.55 

Octopus  AIM VCT 2  6.65 33.04 52.13 89.29 

Unicorn AIM VCT 4.57 22.06 69.89 190.21 

Source:  Morningstar/Association of Investment Companies as at 3 September 2018  

* NAV Total Return 

http://amatiglobal.com/amat_share_offer.php
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Finely crafted investments 

An investment in a VCT 
carries higher risk than 
other forms of              
investment. An             
investment in the Amati  
AIM VCT is suitable only 
for investors who are        
capable of evaluating the 
risk and merits of such 
investment and who have 
sufficient resources to 
bear any loss which 
might result from such 
investment. Investors 
should check their      
eligibility for income tax 
relief with a professional 
adviser.  

T H E  S T O RY  S O  FA R  I N  2018……….  

looks like a test period for the major 

question troubling markets after such 

a prolonged bull run: what might 

prompt a correction, and what would 

be the response in the aftermath? At 

the start of the year, the consensus 

view was for sustained, synchronised 

global growth across the US, Europe 

and Asia. Whilst it was recognised 

that the US was likely to continue with 

its leadership in the normalisation of 

interest rates, it was thought that the 

Federal Reserve would not require a 

more radical cooling of the economy. 

This comfortable assumption was 

called into question in January with a 

surprise spike in US earnings inflation, 

which translated into rapidly rising 

bond yields. A US market sell-off then 

sparked global volatility. Weakness 

continued into late March, causing a 

10% correction to the UK market from 

its January peak, as wider concerns 

gripped investors such as geo-political 

risks in the Middle East and Asia, and 

President Trump’s escalating rhetoric.  

Meanwhile, Trump’s tax reliefs were 

inflating the US economy by way of 

rate cuts boosting near term earnings, 

and also by allowing corporates to use 

repatriated overseas cash to fund 

share buybacks, thereby underpinning 

the stock market. This in turn         

generated a robust results season for 

US corporates, and a series of strong 

data points for US economic growth. 

Despite growing concerns about a 

slowing European economy, risks in 

emerging economies and an           

escalating global trade war, investor 

appetite returned and the UK stock 

market recovered all of its losses by 

mid-May, even if this strong            

momentum has cooled somewhat in 

recent months. 

“Challenging” has become an          

over-used, almost devalued, term in 

company outlook statements and fund 

manager commentaries. However, its 

use is particularly pertinent at this 

point. A strong global economy, fuelled 

by ten years of stimulation, now faces 

the twin dangers of monetary policy 

reversal and an increasingly hostile 

trading and geo-political environment. 

The UK, as an open economy, has   

benefited from recent global growth 

but now faces its own individual risks 

as the Brexit deadline approaches. To 

date, the pattern in 2018 suggests 

there is still an appetite amongst    

global investors to “buy the dips”, but 

this may prove to have been an        

artificial, unrepeatable environment 

created by the impact of Trump’s tax 

cuts. Investors might feel that more 

challenging times are inevitably       

coming, but few want to speculate as 

to when.  

 

Our portfolios can never be immune to 

wider market forces. Nevertheless, 

they continue to be dominated by a 

range of long term holdings in high 

quality companies serving specific 

niches in attractive growth markets. 

Our investment performance in the 

coming months will therefore be       

determined by the underlying           

robustness of these individual         

business models. 

D AV I D  S T E V E N S O N  
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Amati Global Investors 
are managers for: 

 

 Amati AIM  VCT 

 TB Amati UK  Smaller 
Companies Fund 

 Amati AIM IHT    
Portfolio Service 

 Combined AUM of 
£384m (as at 4     
September 2018) 

Finely crafted investments 

Investment markets and 
conditions can change 
rapidly and as such the 
views expressed should 
not be taken as        
statements of fact nor 
should reliance be 
placed on these views 
when making investment 
decisions. Past             
performance is not a 
reliable indicator to   
future performance. 

P O R T F O L I O  C O M PA N I E S  S P O T L I G H T  

Creo Medical —  Since it floated in 

Dec 2016, CREO Medical has been 

fulfilling its potential to become   

perhaps the most important new 

medical device business in the UK. 

Its lead product, known as the Speedboat RS2, 

which allows non-invasive bowel surgery, has 

been approved in both Europe and the US, 

along with the advanced energy platform which 

drives it. It has now been used in around 30-40 

operations, with extraordinary results, replacing 

high risk major surgery with a simple outpatient 

procedure. With 34 physicians trained in its use 

so far, the company plans to grow this to 50 by 

the year end.  Three or four other devices are in 

line to be approved over the coming 12 months 

or so, each of which will plug into the same 

e n e r g y      

p l a t f o r m , 

p r o v i d i n g 

miniaturised 

devices for 

specific medical purposes. The second     

device, waiting for approval, will allow hitherto 

impossible lung cancer surgery to be        

performed, which will open up a second    

major market.  A third will tackle pancreatic 

cancer, currently virtually untreatable by  

surgery.  CREO should start to generate 

meaningful revenues in 2019, and these 

should grow rapidly. Management come from 

the Gyrus team, which was one of the UK's 

best surgical device companies. The company 

is held in Amati AIM VCT. 

QinetiQ -  QinetiQ listed in 2006 when the UK 

Ministry of Defence privatised their defence   

evaluation and research activities. Until recently, 

it has had a patchy history, with product failures, 

a disposal of its US business, a rebuilt balance 

sheet, and several changes of management. The 

current CEO joined in 2015 with a focus on    

regenerating growth through international      

diversification and a series of acquisitions.     

Recent results beat consensus (a consistent  

pattern in recent years) and upgrades now     

predominate. Qinetiq is a world leader in      

providing scientific and technological advice,   

services and solutions to the global defence and 

security markets - it does not manufacture or 

supply munitions. Its product expertise extends to 

satellites, robotics, drone detectors and weapons 

targeting systems; whilst its “mission critical” 

service capability includes research, training, 

cyber security and laboratory testing &    

evaluation. The largest customer remains 

the UK MOD, at more than 60% of revenues, 

but international business has grown from 

21% to 27% in two years.  Short term      

multiples undervalue the longer term     

strategy shift, and two recent acquisitions 

(airborne training services and unmanned 

target systems) show the direction of travel. 

Qinetiq is a play on geo-political risks not 

global macroeconomics. It therefore        

represents a liquid midcap, uncorrelated 

holding.  The company is held in TB Amati 

UK Smaller Companies Fund. 

Gym Group—  The Gym Group and Pure Gym are 

changing the gym industry and are growing overall 

gym membership - a third of their customers have 

not been to a gym before. The 'middle ground' of 

gyms has been squeezed, and 

clients have either transferred into 

a more premium offer (David Lloyd 

style) or traded down. The        

swimming pool, sauna and steam 

room in most gyms generally go 

unused by most gym-goers,       

despite being high cost to run, as 

85% only use the gym equipment 

on their visits. Local authority gyms 

are underinvested. The Gym Group is a no frills 

operator, delivering good growth organically and 

through acquisition. Labour costs are 8% of     

turnover – such a low number in the leisure 

sector is unusual. The new LIVE IT premium    

package (4 guest passes per month, ability 

to visit 5 different gyms, and access to a 

body measurement device which 

assesses fitness and body com-

position for £5 per month) gives 

upside risks to forecasts. Rents 

are falling as leases are renegoti-

ated. This fully listed small cap 

company seems to be fairly    

defensive, unlike much of the 

beaten-up leisure sector, and has 

a good cash flow profile. Their 

global peers Basic Fit and Planet Fitness 

trade on much  higher valuations. The   

company is held in TB Amati UK Smaller 

Companies Fund. 



 

F U R T H E R  A M AT I  F U N D  U P DAT E S  

Douglas Lawson, who will be well-known to 

readers of this newsletter as co-founder and 

director of Amati Global Investors from 2010 

and member of Amati's fund management 

team, took on a part-time role after Anna  

Wilson joined the team in February, and has 

now left Amati in order to become CEO of 

MarktoMarket, a data analytics company 

which he co-founded in 2017.  Doug has 

played a huge role in Amati's successes, and 

he will be much missed. While we are very 

sad to lose him from the team, we are also 

grateful for the smooth handover of           

responsibilities that he has enabled and 

hope you will join us in wishing him every 

success in his next venture.  
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We would welcome your 
feedback/comments on 
any of the areas covered 
in this issue. Please either 
email the team on  
info@amatiglobal.com or 
call on 0131 503 9115. 
If you would like to        
receive our monthly fact 
sheets by email please 
send a request to            
info@amatiglobal.com.                            

This financial                  
promotion is issued by 
Amati Global Investors 
Ltd, authorised and      
regulated by the            
Financial Conduct         
Authority and                 
registered in Scotland 
no. SC199908.  

Amati  G lobal   

Investors  

8 Coates Crescent 
Edinburgh 
EH3 7AL 

Phone: +44 (0)131 503 9115 
www.amatiglobal.com 
Email: info@amatiglobal.com 

Calls are recorded and    
monitored. 

R I S K  W A R N I N G S  

This newsletter does not constitute investment, tax, or legal advice, and nor does it 
constitute an offer, invitation or solicitation to invest in the products described. 
 Amati will not provide any investment, tax, or legal advice, or make any personal 
recommendations as to the suitability or otherwise of these products.  Before        
investing in our products we recommend that you contact your financial adviser.  

These investment products place your capital at risk and you may not get back the 
full amount invested, even allowing for any tax breaks.  The value of your                
investment may go down as well as up.  Past performance is not a reliable indicator 
of future performance.  Investors should be aware that any investment in equities is 
subject to risk, and that investment in smaller companies, in particular unquoted 
companies and those quoted on the Alternative Investment Market (AIM), carries an 
even higher risk than that of larger companies listed on the main market of the    
London Stock Exchange.  This is due to the higher volatility and lack of liquidity    
often found in smaller company shares, as well as typically higher levels of business 
specific risks.  Illiquidity means that buying and selling portfolio holdings may take 
some time, and in a worst case scenario portfolio companies could be delisted from 
AIM, making them very difficult to buy or sell, which in turn could affect the value of 
your investment.  Current tax rules and the available tax reliefs offered on              
investments into AIM-quoted stocks may change at any time, and there is a           
considerable risk that if the legislation changed in respect of these tax reliefs, then 
those portfolio companies that no longer qualified for such reliefs would be subject 
to heavy selling pressure, potentially leading to significant investment losses. 

Amati Global Investors is delighted to announce that TB Amati UK Smaller Companies 

Fund has been awarded a rating by Rayner Spencer Mills. 

RSM provide a list of fully researched rated funds along with a series of model       

portfolios to IFAs. To view the rating, please log on to the RSMR Hub 

R AY N E R  S P E N C E R  M I L L S  F U N D  R AT I N G  

mailto:info@amatiglobal.com?subject=Newsletter%20Feedback
mailto:info@amatiglobal.com?subject=Request%20for%20Fact%20Sheets
mailto:info@amatiglobal.com
https://www.rsmr.co.uk/

